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STEVE JULIUS and JESSE GOLDSMITH specialize in the sale and purchase of 

retail investment properties ranging from $1 

million - $20 million. Partners for 11 years, 

Steve’s financial prowess complements Jesse’s 

extensive network of brokerage and investor 

relationships, providing clients with superior 

expertise. Their deep market knowledge, niche 

specialization and unique skill sets allow them to tackle tough assignments, from 

challenges with the financials to the product itself, while delivering a high level of 

deal certainty for clients.

Steve and Jesse are a dynamic and 
professional team. I appreciate 
working with them because they 
continuously show market expertise 
balanced with strong fundamental 
underwriting and a proactive 
marketing approach. They have 
delivered results that continue to 
meet and beat our expectations. 
We always look forward to working 
with their entire team on both the 
acquisition and disposition side of 
the table.
  –   Joshua Volen 

CIRE Equity

I have worked with Steve and 
Jesse for several years. They have 
always been honest, forthright and 
thorough in all of our dealings.  I 
would certainly look forward to 
working with them again.
  –  Jeff Geyser 

Lawrence & Geyser 
Development

Steve, Jesse and Courtney bring 
an institutional level of service to 
private capital retail that is truly rare 
and makes them the best in Phoenix 
at what they do.
 –  Josh Treyve 

Pacific West Land
  
 These adjectives come to mind 
when describing you and your team: 
hardworking, professional, great 
sales skills, credibility, gravitas...
 –  Bruce Galloway 

CEO, Pacific West Land

Steve, Jesse and Courtney are 
thoughtful, hard-working and 
persistent investment sales 
professionals. They bring to every 
transaction creativity and an 
extensive network of potential 
buyers that are a fit for each unique 
situation.
 –  Keith Schneider 

Trigate Capital

Jesse, Steve and Courtney are a 
great team and take their time to 
understand their client’s needs 
and the overall market to ensure 
success. Steve is meticulous in the 
underwriting and understanding of 
the true value of the investments, 
and Jesse is savvy and shrewd 
in his sales technique, analyzing 
the potential buyers and sellers 
and finding the right fit for each 
assignment. They are patient but 
persistent, aggressive but honest 
and build trust and relationships.
 –  Dan Dahl 

YAM Capital

Jesse and Steve are a pleasure to 
work with. Their knowledge of the 
retail investment market in Phoenix 
is unparalleled, I expect them to 
gain strong market share in the 
future. Without their persistence and 
diligence, the deals we closed in 
2011 do not get done.
 –  Joe Dykstra 

Westwood Financial Corp.
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CASE STUDIES
 
BOULEVARD AT SURPRISE POINT
When an investment fund out of California purchased lender-owned 
Boulevard at Surprise Point at a discount, it was a large, movie 
theater-anchored shopping center that included several pads, shops, 
buildings and out parcels. With a varied tenant mix and inconsistent 
stages of occupancy of each building, the client wanted to explore a 
unique exit plan.
 
Given Steve and Jesse’s expertise in smaller retail investment 
properties, the client knew they had the market knowledge and 
insight necessary to test the idea for viability, as well as the proactive 
marketing capacity needed to execute the sale transactions for each 
piece of the development. They analyzed the property as a portfolio, 
concluding that not only were the pieces more valuable individually 
than as a single development, but they would also have a larger 
buyer pool.
 
Steve and Jesse took each building to market once they were leased 
to full occupancy, aggressively marketing each asset to their team’s 
proprietary database as well as farther-reaching investor lists and 
public avenues. This approach allowed them to sell the first four 
buildings in all-cash transactions to highly motivated 1031 exchange 
investors. By securing the right buyers, Steve and Jesse sold the 
buildings for a 15% premium on the cap rate in transactions that 
closed, on average, 90 days after taking each asset to market.

SHEA RETAIL CENTER
A CMBS lender held a non-performing loan on Shea Retail Center 
and wanted to sell the note prior to the foreclosure date. In need of a 
team that could handle the execution of a complex, sophisticated sale, 
the lender tapped Steve and Jesse to market the distressed property. 
Within 30 days of taking the property to market, they received 18 
offers, narrowing it to six for an organized best and final process. 
 
Knowing that the note was a riskier investment than many buyers 
might be comfortable with, Steve and Jesse combined their detailed 
financial capacity and market knowledge to provide a pro forma 
analysis to justify the strong asking price. The winning bidder hired 
Steve and Jesse to put it back on the market once they had taken 
ownership and successfully implemented their restabilization plan. 
With the property stabilized and fully leased, the team was able to 
locate a 1031 exchange buyer, ultimately netting a 62% gross profit 
over what the seller originally paid for the note.
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The Village Center
$25,405,500, Phoenix, AZ

Anchored Center

Crossroads of Tempe
$5,500,000 Tempe, AZ 

Strip Retail Center

Arrowhead Gateway
$10,100,000 Peoria, AZ 
Retail / Medical Center

Shops at Desert Ridge
$9,150,000  Phoenix, AZ  

Leasehold Retail

Higley & Pecos Plaza
$3,330,000 Gilbert, AZ 

Strip Retail Center

Highland Plaza
$4,250,000 Gilbert, AZ 
Shadow-Grocery Center 

367.4m
TOTAL SALES

$

TOTAL TRANSACTIONS
140
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